Case Study - North West ‘Meet the Buyer’ Event
Event Details
Location:
The Stobart Stadium Halton,
Widnes
Date
26th February 2013

Delegates interacting at the North West ‘Meet the Buyer’ event

An opportunity to connect
Committed to helping buyers and suppliers build relationships,
every year Constructionline holds a series of ‘Meet the Buyer’
events at locations across the UK. At these events, suppliers have
the opportunity to meet face-to-face with key decision makers and
find out about their upcoming projects.
Alex Clarke, Marketing Executive at Constructionline explains, “One of the biggest
challenges contractors face is getting in front of clients. Likewise, it is often dfficult
for busy buyers to engage with local suppliers. The ‘Meet the Buyer’ events provide a
forum for them to meet and an opportunity to share best practice.”

Supplier Attendance:
381
Buyer Attendance:
30

“This event has been the best
one. We’ve found so many
buyers in this room relevant
to what we offer. The day
couldn’t have been more
successful.”

Meeting the Buyer

Margaret Sunner

In February 2013, Constructionline held one of its most successful ‘Meet the Buyer’

Operations Manager at Southport Gate
Company

events to date. The event at the Stobart Stadium in Widnes proved to be very popular.
We talked to Michael Waddington, Constructionline Sales Team Leader in the North
who co-ordinated the event. “As a FREE opportunity to meet face-to-face with local
SMEs and source potential pre-qualified suppliers for upcoming work projects, our
‘Meet the Buyer’ events are essential to a large number of private and public sector
buyers.”
“The event was very well organised. We managed secure the attendance of a good
list of buyers, which in turn, attracted a large supplier turnout.” Almost 400 SME
contractors from the North West of England attended the event, all looking for the
opportunity to connect with the 30 stand holders exhibiting on the day including big
players such as VINCI Facilities, Kier, O’Hare & McGovern, Galliford Try and Hochtief.
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Talking about the attendance of standholders on the day, Michael said, “These events
rely on the involvement of buyers. A large proportion of our job focuses on supporting
the buyers, so it’s good to receive support in return when they attend our events.”
Margaret Sunner, Operations Manager for Southport Gate Company told us: “This event
has been the best one. We’ve found so many buyers in this room relevant to what
we offer. Compared to the tedious process of phoning receptionists, this event gave
us the chance to take the next step and meet the decision makers. The day couldn’t
have been more successful.” Vincent Morris from Dormer UK Ltd added: “Being a local
company, we found the chance to meet local buyers all in one room very useful. It
was also a good opportunity to find out what the big buyers are doing in terms of
what projects they are currently working on.”
Members of the Constructionline team were available throughout the day, offering
contractors the chance to review their Constructionline membership, giving advice
on pre-qualification and keeping their Constructionline profile up-to-date. “We’ve
been told by buyers in the past that we didn’t feature in any of their searches on
Constructionline. One of the main reasons we have attended this event is to rectify
this issue. We want to make the most out of our Constructionline membership”
explained John Allen from Kaefer C&D.
Kevin O’Brian from Specialist UK Restorations found the profile workshop very useful,
he told us, “We wanted to take the opportunity to make sure we weren’t missing out
on any functionality. The profile workshop was extremely helpful to us as a way of
ensuring we get the most out of our membership with Constructionline.”
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